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CLOVERLEAF OVERVIEW: BRIDGING THE MEGAWATT- TO- BIT GAP
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A developer focused on connecting power and land opportunities for 
hyperscale data centers.

5 GW
sold to-date

12+ GW
active pipeline

30+
founder-led team

HOW WE WORK

Transparent, value-conscious agreements with landowners

Collaborate with utilities to enable new large-load customers

Engage local officials early to serve local interests

Deliver community economic impact & benefits packages

Create speed, scale & sustainability in data center capacity

CLOVERLEAF P IP ELINE

P ROJ ECT STATUS

In Development Pending Sale Sold Project

P ROJ ECT SCALE

>1,000 MW 500–1,000 <500 MW TBD

Pipeline spans in-development, pending-sale, and sold projects — many with first power expected 2028–29.
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SITE SELECTION AND DEVELOPMENT: FROM FIRST SCREEN TO SHOVEL- READY
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WHAT WE LOOK FOR

✓ Strong point on the grid — interconnection redundancy & capacity offtake potential

✓ Near-term capacity — utility headroom or bring-your-own-capacity solutions

✓ Willing utility partner — collaborative on innovative capacity paths

✓ Supportive AHJ — jurisdiction favors data center development and shows real 

conviction to withstand opposition

✓ Site buildability — wetlands, slope & waterway cutoffs screened early

✓ Critical infrastructure — HV transmission, fiber, gas & major roads nearby

✓ Metro & tax position — 200K+ metro, <1 hr to an airport, favorable exemptions

P ROJ ECT DEVELOP MENT CYCLE ( ~1 8  m o n t h s  f r o m  o r ig in a t io n  t o  s a le )

PROSPECTING
MONTHS 0–6

Market screen: power, areas of interest, 
infrastructure & inbound fit

FEASIBILITY
MONTHS 3–12

Parcels under option; land & generation 
strategy established

MATURATION
MONTHS 12–18

Land secured; permitting, zoning & utility 
agreements executed

READY TO DESIGN /  SELL
MONTHS 12–18

A buyer can stand up a fully functional data 
center in <24 months

Every pipeline project is interconnection-screened with its partner utility before we commit.

Every stage ends in a real go / no-go review before more capital is committed.



THE LOUDEST CRITIQUES DON’T MATCH THE DATA

4

THE MYTHS THE FACTS — FROM OPERATING PROJECTS

WATER

“Data centers drain local water supplies.”

✓ WATER

75,000 gal/day max — closed-loop cooling recirculates water instead of consuming it. 
That’s ~4 backyard pools a day; a year of use equals just 229 homes.

P OWER RATES

“Data centers raise everyone’s electric bills.”

✓ P OWER RATES

Zero ratepayer impact — the project bears all power-related costs and pays a 
margin to the utility. New generation and distribution are built at project cost.

HOME VALUES

“A data center will lower my home’s value.”

✓ HOME VALUES

No depreciation signal — across a 28-facility study, home values near data centers 
kept appreciating in line with comparable markets.

Water and rate commitments reflect a Cloverleaf project in active development. Home values: Zillow Home Value Index & U.S. Census, 28-facility difference-in-differences study.



WE PAY OUR OWN WAY — AND ENGAGE BEFORE WE BUILD
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P AY OUR OWN WAY

Genera tion built a t project cost
Wind, solar, thermal & storage for our load — kept separate from existing 
ratepayers.

Self- funded infra structure
Roads, water, distribution & transmission upgrades funded by the project —
neighbors benefit too.

Long- term utility commitments
15-year minimums: financial security and a paid margin for the local utility.

ENGAGE EARLY & TRANSP ARENTLY

In public before we file
Community open houses and public project websites — and no NDAs with 
public officials.

Contribute on the community’s terms
Benefit funds committed upfront and scaled with the project milestones –
administered by local community foundations. 

Accounta ble a fter a pprova l
Annual third-party compliance audits written into our development agreements.

What sets us apart: we show up early, in public, with a plan to contribute — not take. That’s the Cloverleaf Standard in every community we 
enter.



THE BAR IS RISING — TO WHERE WE ALREADY STAND
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WHAT’S CHANGING

Michigan Affordability & Responsible Growth Pledge — July 2026

First state-level pledge in the nation: 10 commitments on full cost responsibility, ratepayer 
protection, and water & environmental safeguards. Six major companies signed within 24 hours.

Oklahoma House Bill 2992

Statutory ratepayer protection for large data center loads — power costs stay with the project, not 
the public.

Local ordinances nationwide

Cities and counties are codifying developer-funded infrastructure, strict noise standards, and third-
party compliance audits.

WHERE CLOVERLEAF STANDS

“Regulation is converging on the way we 
already build.”

✓ Pay-our-own-way — adopted before any law required it

✓ No NDAs with public officials; open houses & public project 
websites

✓ Developer-funded infrastructure & third-party audits as 
standard practice

✓ Every project benchmarked against the strictest frameworks —
including all ten Michigan commitments

The shift: from reactive compliance to proactive self-regulation — that’s how this industry keeps its social license.



ONE CAMPUS CAN GROW A CITY BUDGET BY MORE THAN HALF
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ILLUSTRATIVE CASE STUDY: A CLOVERLEAF PROJECT IN ACTIVE DEVELOPMENT   ·   $1B+ INITIAL INVESTMENT   ·   ~600 MW FLOOR

$13M+
Property tax revenue per year

vs. ~$5,700 the land generates today

+58%
Expansion of the host city’s budget

$9M+ annual gross receipts vs. a ~$15.5M city budget

$400M+
Total tax revenue over 30 years

~70% of the property levy flows to local schools

3,000+
construction jobs for a typical hyperscale data center1

300+
long-term high paying jobs for a typical hyperscale 

data center1

Direct investments
Through charitable donations to organizations that support 

community initiatives, such as emergency services, 
education, workforce development

Floor estimates — revenue scales with load. Sources: host city’s adopted FY 2024–25 budget; project economic impact analysis.

Revenue without demand: no incremental strain on schools, emergency services, or roads — the tax base grows while service costs don’t.

ADDITIONAL ECONOMIC IMPACTS OF DATA CENTER PROJECTS

1. Estimate based on July 8, 2026, announcement of Meta’s 1 GW data center in Sturgeon County, Alberta, CA 



CLOVERLEAF: THE DEVELOPER OF CHOICE FOR RESPONSIBLE DEVELOPMENT
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THE NEW REALITY

100+
U.S. local governments have adopted data center 
moratoriums

First statewide moratorium: New York, July 2026

71% of Americans would oppose a data center near 
their home (Gallup, 2026)

THE CLOVERLEAF P ATH FORWARD

1
We enga ge ea rly a nd in public
Open houses and public project websites before zoning and permit filings; no NDAs with public 
officials.

2
We a rrive with something to give, not just a sk for
Pay-our-own-way costs plus locally governed benefit funds — net contribution, not extraction.

3
We cha mpion rising sta nda rds
Back the pledges and ordinances that hold every developer to the bar — Michigan chose a pledge 
over a moratorium, and six companies signed in 24 hours.

If your community wants a data center project done right, we want to hear from you! 
Email us at info@cloverleafinfra.com or submit a contact form at our website https://www.cloverleafinfra.com/contact-us

mailto:info@cloverleafinfra.com
https://www.cloverleafinfra.com/contact-us
https://www.cloverleafinfra.com/contact-us
https://www.cloverleafinfra.com/contact-us


“Essential infrastructure should deliver lasting value to the places that host it.”

PARTNERSHIP.
COMMUNITY BENEFIT.
ENERGY LEADERSHIP.

QUES TI ON S  & COM M EN TS

Aaron Bilyeu  — Chief Development Officer

Cloverleaf Infrastructure   ·   cloverleafinfra.com





















Florida  Powe r & Light Company 
August 2026

FPL's  Approach to Se rving  Data  Ce nte rs



Proprie tary & Confidential
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FPL is  a  fully inte grate d  and  
indus try-le ading  e le c tric  utility

~36 GW in ope ration

~$18 B in ope rating  reve nue  and  
~$91 B in tota l as se ts

Large s t natura l gas -fire d  ge ne ration 
fle e t in the  U.S.

1. As of June  30, 2025

Large s t e le c tric  utility in the  U.S., 
with ove r 12 million cus tome rs

~91,000 c ircuit mile s  of     
transmis s ion and  d is tribution line s



Proprie tary & Confidential

FPL is  one  of the  mos t re liab le  
e le c tric  utilitie s  in the  U.S.1

1. FPL has rece ived the  ReliabilityOne® National Reliability Award e ight times in the  last 11 years. 
2. Since  2011 3

86% of main powe r line s  are  harde ne d  
or p lace d  unde rground

96% of transmis s ion s tructure s  are  now 
s te e l or concre te  

Unde rground  line s  pe rform up  to 14 
time s  be tte r during  s e ve re  we athe r

Smart g rid  te chnology has  he lpe d  
avoid  more  than 15 MM outage s 2

Stronge r infras tructure  and  smar t g rid  te chnology he lp  
us  re s tore  powe r fas te r and  p reve nt outage s  



Large -Load  Cus tomer Protec tions  (50+ MW)

FPL is  re ady to 
suppor t a ll type s  of 
growth – inc luding  
large -load  data  
ce nte rs

Mus t pay minimum b ill

Mus t agre e  to 20-ye ar minimum contrac t te rm

Mus t pay 100% of new powe r ge ne ration cos ts

Mus t me e t s tric t collate ra l re quire me nts

4Florida  Power & Light Company

FPL has  a  duty to s e rve  a ll cus tome rs  – b ig  and  small – and  
the se  s afe guards  he lp  prote ct our e xis ting  cus tome rs



Florida’s  re ce nt le g is la tion a ligns  
with FPL’s  large -load  cus tome r 
prote c tions

55Florida  Power & Light Company

Prote cts  rate paye rs  by e nsuring  large  load  
cus tome rs  be ar the ir own cos ts  and  risks

Re inforce s  Florida’s  compe titive ne s s  as  a  
de s tination for large -load  cus tome rs

Pre se rve s  local authority ove r data  ce nte r 
s iting , pe rmitting , and  land-use  de cis ions

Supports  e conomic de ve lopme nt while  
ke e ping  re liab ility high and  b ills  low

Florida  Senate  Bill 484



Proprie tary & Confidential

FPL offe rs  two rate s  to s e rve  large  load  cus tome rs  while  prote c ting  the  
ge ne ra l body of cus tome rs
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LLCS -1 Rate  Tariff Large  Load  Site s  - Firs t 3 GW Rate  tariffs  app licab le  to ne w cus tome rs  with 
>50 MW and  85% load  fac tor

Up to 3 GW of ne w load  
a t thre e  spe cific  s ite s
 Close  proximity to FPL 

transmission facilities

Incre me nta l load  
outs ide  of de s ignate d  
s ite s  will pay cos t to 
s e rve  unde r formulaic  
ra te  s tructure  

LLCS-1 Tariff LLCS-2 Tariff



Proprie tary & Confidential

FPL has  e s tab lishe d  a  proce s s  to onboard  large  load  cus tome rs
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• Exe cute  non-disc losure  
agre e me nt (NDA)

• Review FPL proce s s  guide
• Se le ct pre fe rre d  s ite  to 

proce e d  with sys te m s tudy

• 6-9 months  to e s timate  
time  and cos t to 
inte rconne ct

• Must re que s t pe ak 
contrac t de mand and load  
ramp

• End-use  cus tome r mus t 
acce pt re sults  within 6 
months

• Exe cute  FPL Cons truction 
and  Ope ration Agre e me nt

• Pay Contribution in Aid  of 
Cons truction (CIAC)

• Exe cute  (LLCS) Se rvice  
Agre e me nt

• Provide  Pe rformance  
Se curity within 5 days  

Initia l Review Sys te m Study Se rvice  
Agre e me nt

Cus tome r Path to Powe r – Proce s s  Mile s tone s



8


	260813-Cloverleaf-FL-LeagueOfCities.pdf
	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6
	Slide Number 7
	Slide Number 8
	Slide Number 9

	FLOC-FDISA-FINAL X.pdf
	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4
	Slide Number 5
	Slide Number 6
	Slide Number 7
	Slide Number 8
	Slide Number 9

	FPL Data Center LLCS TC_sj.pdf
	FPL's Approach to Serving Data Centers
	FPL is a fully integrated and industry-leading electric utility
	FPL is one of the most reliable electric utilities in the U.S.1
	FPL is ready to support all types of growth – including large-load data centers
	Florida’s recent legislation aligns with FPL’s large-load customer protections
	FPL offers two rates to serve large load customers while protecting the general body of customers
	FPL has established a process to onboard large load customers
	Slide Number 8


